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Disclaimer

This presentation is prepared according to the audited or reviewed 

financial statements by CPA and the financial figures hereby are 

based on IFRS, please refer to the published financial statements 

for full content. 

The presentation may contain forward-looking information and may 

differ  materially from the actual results. Excelsior does not 

warranty as to the  accuracy or completeness of such information 

and nor assume any undertaking further information becomes 

available or in light of changing circumstances. You shall not place 

undue reliance on any forward-looking information.

The presentation and its contents may not be reproduced to a third 

party without the prior written consent by Excelsior.
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The Business Types
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Revenue Overview

Excelsior yearly consolidated sales is more than NT $ 8.2 billion in 2023, the 

primary revenue comes from Excelsior (Hemodialysis), Dynamic (Aesthetic 

Medical),  Arich (Pharmaceutical Logistics) and others. 

According to the company’s function, the business type can be characterized 

as a trading business, medical service provider and pharmaceutical logistics.
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Operating  Overview
Unit: NTD in thousands
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Unit: NTD in thousands

Investment Overview 
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Unit: NTD in thousands/ 

EPS: NTD in Dollars

Profit after Tax Overview
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Short-Term Plan

Mid-Term Planning

Long-Term Planning

We will actively pursue agency for 

other medical products needed by 

other medical fields to develop 

diversified products.

⚫Externally, the Company will 

seek strategic partners, continue 

to expand medical channels.

⚫Internally, we will reduce various 

administrative and marketing 

expense and increase operation 

performance.

Continuing to follow the 

government’s “The New 

Southbound Policy” and 

enter the production and 

manufacturing industry by 

investing in a HD solution 

factory in Malaysia, in line 

with the group's policy of 

expanding overseas medical 

markets.

Strategies and Outlook
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Statement of Comprehensive Income 
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Growing up with Long-term partners 

Excelsior has been operating for 30 years, accumulated core competitiveness with

new ideas created, new models to integrate various professional medical fields.

Excelsior will keep taking root in the Asia market, the business scope includes

Taiwan, Hong Kong, China, Philippines and Malaysia. Through continuously

cooperate and integrate with long-term partners, Excelsior expects to become the

Asia's most valuable Integrated medical healthcare group.
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Growing up with Long-term partners 

Excelsior has been operating for 30 years, accumulated core competitiveness with 

new ideas created, new models to integrate variously professional medical fields. 

Excelsior will keep take root in the Asia market, the business scope includes 

Taiwan, Hong Kong, China and Philippines regions .Through  continuously 

cooperate and integrate with long-term partners, Excelsior expect to become 

Asia's most valuable Total healthcare solution provider.
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